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Dale Zahn, West Michigan Lakeshore, to  
Present Agent Professionalism Program 
 Dale Zahn, Association 
Executive from West Michi-
gan Lakeshore Association of 
REALTORS® will be present-
ing his signature program, 
“How Do You Want to be  
Remembered,” for the    
Hillsdale County Board of 
REALTORS® on Wednesday, 
April 13 at 1:30 p.m. at the 
Board Office Conference 
Room. This one-hour pro-
gram, that targets profes-
sional behavior, or the lack 
of it, in real estate relation-
ships couldn’t come at a bet-
ter time as REALTORS® deal 
with a highly unusual market 
situation.   
 REALTORS® who behave  
professionally can smooth 
the issues that arise be-
tween buyers and sellers and 
agents in a transaction. 
 The incidence of com-
plaints being filed in the 
Board Office has increased in 
the last few years says Hills-
dale Executive Officer 
Shirley Smith. “In every 
transaction, agents need to 
behave professionally, ad-
here to the Code of Ethics 
and do the best job they can 
for their clients.” 
 Unfortunately ,  the 
Board, through the Grievance 
and Professional Standards 
Committees is called upon to 
get involved in a number of 
transactions when agents 

have problems getting along 
with each other or their cli-
ents.  This is usually about a 

misunderstanding, but can 
also be because of agents 
scrambling to get the com-
mission and not taking care 
to ensure a  fairly executed 
deal. 
 Today’s market is unique 
in Board history and requires 
special skills to deal with 
the demands for property in 
a low inventory market.  
With many buyers getting 
into bidding wars to secure 
their desired home,  there 
are often negative feelings  
between all parties when the 
final offer is accepted.  
 When there are multiple 
buyers, sometimes as many 

as 30 or more for one prop-
erty, there is a higher proba-
bility of difficulties arising 

in the sale.  
 In addition to problems 
with the buyer, there can be 
problems working with other 
agents who may feel they’ve 
been treated unfairly. 
 Not every problem can 
be avoided, but the majority 
could be diminished or elim-
inated if everyone exercised 
more care in their dealings. 
 The Board of Directors 
would like to see a great 
turnout for this special pro-
gram as agents can often-
struggle with issues relating 
to professionalism and ethi-
cal conduct in a difficult 
real estate market. 

 There will be no charge 
to members for the program, 
and all who attend will re-
ceive a $5 Board Dollars Gift 
Certificate to use for  Board 
services. 
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White House Releases New Plan  
to Combat Bias in Appraisals 

HCBR Calendar 2022 
Board of Directors Meetings   

April 13   May 4    June 1   
July 6    August 3   September 7 
 

Lunch N Learn Programs (Tentative) 
(11:30 a.m. at the Board Office) 

May 18 
 Business Etiquette and Personal Promotion 
June 15 
 Title Evidence and Commitment 
September 21 
 REALTOR® Safety 
November 9 
 Taxes and Accounting 
 

Special Events 
Wednesday, April 13, 1:30 p.m. 
 “How Do You Want to be Remembered?”-Dale 
 Zahn, West Michigan Lakeshore Association 
 Hillsdale County Board of REALTORS  
 Conference Room, 32 E. Bacon St., Hillsdale.  
Wednesday, July 20, Michindoh 
 Meet the Candidates Luncheon 

 The Board welcomes its 
new members for the year 
2022:   
Doug Bruick 
 Key Realty 
David Hambleton 
 CENTURY 21 Drews   
 Realty 
Jack Tubbs 
 HomeSmart 
Craig Ziecina 
 Michigan Whitetail 
 Properties 
Kassandra Plemmons   
 Christie Plemmons 
 Realty 
Joe Albring 
 Key Realty 
Casey Rundquist 
 Michigan Woods and 
 Waterfront Properties 

Board Welcomes 
2022 Members  

 An interagency task force 
at the White House has out-
lined a plan aimed at rooting 
out racial and ethnic bias in 
home valuations. The Proper-
ty Appraisal and Valuation 
Equity task force released a 
five-step action plan yester-
day to increase oversight 
and accountability. It also 
includes steps for homebuy-
ers and homeowners to take 
when they receive a valua-
tion lower than expected. 
 The National Association 
of REALTORS® had a part in 
the formation of the action 
plan, including meeting with 
the PAVE task force to pro-

pose solutions on how the 
Biden administration, REAL-
TORS®, and the broader ap-
praisal industry could work 
together to address concerns 
and improve public trust in 
the appraisal process. 
 “Historica l ly ,  many 
groups have faced unfair 
home undervaluation,” Leslie 
Rouda Smith, NAR’s presi-
dent, said in a statement 
following the task force’s 
release of its report. 
“Addressing those wrongs is 
key to providing financial 
stability to not only home-
owners, but entire communi-
ties, and benefits the nation 

as a whole.” 
 A recent report from 
Freddie Mac showed that 
appraisals for home purchas-
es in majority Black and ma-
jority Latino neighborhoods 
were about twice as likely to 
result in a value below the 
actual contract price com-
pared to appraisals in pre-
dominantly white neighbor-
hoods. 
 A home appraisal is a 
critical element of the 
homebuying and lending pro-
cess. “But bias in home valu-
ations limits the ability of 
Black and Brown families to 

�&RQWLQXHG�RQ�SDJH��� 

 “The weak can never 
forgive. Forgiveness is 
the attribute of the 
strong.”  
—Mahatma Gandhi  
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By Patti Stern 
 Patti is the principal, 
interior decorator and pro-
fessional stager of PJ & Com-
pany Staging and Interior 
Decorating. She has been dec-
orating and staging homes 
since 2005. 
 (Article borrowed from 
NAR.realtor.)  
 
 3-� 	� &RPSDQ\� RIIHUV� LWV�
³&KHFNOLVW� IRU� 6XFFHVV´� DV� D�
JXLGH�WR�JHW�D�KRPH�LQ�PRYH-
LQ-UHDG\� FRQGLWLRQ� DQG� DWWUDFW�
PRUH� DWWHQWLRQ� IURP� KRPH�
EX\HUV��7U\�WKHVH�EDVLF��EXGJ�
HW-IULHQGO\�VWHSV� � 
DĂŬĞ�ďĂƐŝĐ�ŝŶƚĞƌŝŽƌ�ĂŶĚ�ĞǆƚĞͲ
ƌŝŽƌ�ƌĞƉĂŝƌƐ�ĂŶĚ�ƵƉĚĂƚĞƐ͘ 
· ,V� HYHU\WKLQJ� LQ� ZRUNLQJ�

FRQGLWLRQ"� 5HSDLU� DQG�
UHSODFH� EURNHQ� EXOEV��
VZLWFKHV�� FHLOLQJ� IDQV��
GRRU� NQREV�� OHDN\� IDX�
FHWV�� ORRVH� UDLOLQJV�� DQG�
VWHSV� 

· 7RXFK� XS� DQ\� REYLRXV�
FRVPHWLF�GDPDJH��VXFK�DV�
KROHV� RU� GHQWV� LQ� WKH�
ZDOOV�� SHHOLQJ� SDLQW�� ZD�
WHU� GDPDJH�� RU� FUDFNHG�
ZLQGRZV�DQG�WLOHV� 

· 6ZLWFK� RXW� GDWHG� OLJKW�
IL[WXUHV� DQG� KDUGZDUH� LQ�
WKH� HQWU\ZD\�� NLWFKHQ��
DQG�EDWKURRPV�ZLWK�PRUH�
FRQWHPSRUDU\� VW\OHV� IRU�
DQ�LQVWDQW�ERRVW� 

· &RQVLGHU� UHSODFLQJ� ROGHU��
OHVV-HIILFLHQW� NLWFKHQ� DS�
SOLDQFHV� ZLWK� VOHHN�� HFR-
IULHQGO\�PRGHOV�WR�DSSHDO�
WR�EX\HUV� 

�ůĞĂŶ�ĂŶĚ�ĚĞĐůƵƩĞƌ͘ 
· 6WRZ�DZD\�SHUVRQDO�SKR�

WRV��FROOHFWLRQV��DQG�NQLFN
-NQDFNV� WKDW� FRXOG� GLV�
WUDFW� EX\HUV� IURP� VHHLQJ�
WKH� SURSHUW\¶V� EHVW� IHD�
WXUHV� 

· 5HPRYH� XQQHFHVVDU\��
GDWHG�� DQG� ODUJHU� IXUQL�
WXUH� SLHFHV� WKDW� PDNH� D�
URRP� IHHO� GDUN� DQG�
FUDPSHG� 

· +LUH�D�SURIHVVLRQDO�FOHDQ�
LQJ� VHUYLFH� WR� PDNH� WKH�
KRPH� VKLQH� DQG� VPHOO�
IUHVK��ZKLFK� LV�HVSHFLDOO\�
LPSRUWDQW� LI� SHWV� DUH�SUH�
VHQW� 

ZĞĨƌĞƐŚ�ĂŶĚ�ďƌŝŐŚƚĞŶ͘ 
· 5HPRYH� GDWHG� ZDOOSDSHU�

DQG� IUHVKHQ� ZDOOV� ZLWK�

QHXWUDO� SDLQW� VR� XQLTXH�
KRPH�IHDWXUHV�VWDQG�RXW� 

· 5HPRYH� GDUN� DQG� KHDY\�
FXUWDLQV� WR� OHW�PRUH�QDWX�
UDO� OLJKW� LQ� DQG� VSRWOLJKW�
WKH�ZLQGRZV� 

· 5HPRYH� DQG�RU� UHSODFH�
VRLOHG� FDUSHWLQJ�� DQG�
SROLVK� GXOO� DQG� ZRUQ�
IORRUV� WR� PDNH� WKH� URRP�
VSDUNOH� 

· &RQVLGHU� VSUD\LQJ� ROGHU�
NLWFKHQ� FDELQHWV� RU� GDUN�
ZRRG�YDQLWLHV�ZLWK�EULJKW�
ZKLWH� SDLQW�� DQG� DGG� XS�
GDWHG� KDUGZDUH� IRU� DQ�
LQVWDQW�IDFHOLIW� 

�ƌĞĂƚĞ� Ă� ͞ǁŽǁ͟� ĨĂĐƚŽƌ� ǁŝƚŚ�
ŝŶǀŝƟŶŐ͕�ŵŽĚĞƌŶ�ƐƚǇůŝŶŐ͘ 
· 5HWXUQ� URRPV� WR� WKHLU�

RULJLQDO�SXUSRVH�WR�PDWFK�
EX\HUV¶� QHHGV� �L�H�� VW\OH�
DQ�XSVWDLUV�RIILFH�RU�H[WUD�
VWRUDJH� URRP�ZLWK� D� EHG��
QLJKW� VWDQG�� DQG� VPDOO�
GHVN�� 

· 8VH� VWUDWHJLF� IXUQLWXUH�
DUUDQJHPHQWV� WR� LPSURYH�
IORZ� DQG� LQFUHDVH� WKH�
SHUFHLYHG�VL]H�RI�VSDFHV� 

· 3DLU� IXUQLWXUH� ZLWK� RQ-
WUHQG�� PRGHUQ� DFFHQWV�

WKDW�KHOS�EX\HUV�HPRWLRQ�
DOO\�FRQQHFW��VXFK�DV�VKDJ�
RU� ZRYHQ� UXJV�� FRORUIXO�
ZDOO� DUW�� SLOORZV�� DQG�
EULJKW�ZKLWH�EHGGLQJ� 

WĂƌƚŶĞƌ�ǁŝƚŚ�Ă�ƉƌŽ͘ 
· &RQVXOW� ZLWK� D� SURIHV�

VLRQDO� KRPH� VWDJHU� ZKR�
ZLOO� KDYH� DQ� REMHFWLYH�
H\H� DQG� NQRZOHGJH� RI�
ZKDW� DSSHDOV� WR� WRGD\¶V�
VRSKLVWLFDWHG�EX\HUV��7KH�
VWDJHU� FDQ� SURYLGH� D�
UDQJH� RI� VROXWLRQV� IRU�
HQKDQFLQJ� \RXU� KRPH�
VKRZLQJV�E\�UHFRPPHQG�
LQJ� IXUQLWXUH� SODFHPHQW��
ZDOO� FRORU�� DQG� FRPSOH�
PHQWDU\�PRGHUQ�DFFHVVR�
ULHV�IRU�DFKLHYLQJ�D�FOHDQ��
ZHOFRPLQJ�VW\OH� 

· �8VH�WKLV�OLQN�WR�VHH�RULJL�
QDO� DUWLFOH� ZLWK� SKRWRV�
DQG� OLQN� WR� EORJ� RQ�
1$5�UHDOWRU� KWWSV���
ZZZ�QDU�UHDOWRU�EORJV�
VW\OHG-VWDJHG-VROG�\RXU-
KRPH-SUHS-FKHFNOLVW-IRU
-WKH-VSULQJ-VHOOLQJ-
VHDVRQ� 

Tips for Prepping Home for Spring Sales 

By Lawrence Yun 
  
 “Is the economy on the 
verge of overheating, which 
would then require the Fed-
eral Reserve to be even more 
aggressive to tame rapidly 
rising inflation? The latest 
jobs data, with the unem-
ployment rate sinking to 
3.6%, presents an incredibly 
tight job market. A net gain 
of 431,000 new jobs was add-
ed in March, bringing the to-
tal jobs recovery to 19 mil-
lion since the lockdown two 
years ago.  

 Another 1.5 million jobs 
are needed to match the pri-
or peak observed before the 
ugly arrival of the pandemic. 
There are currently in es-
sence two job openings for 
each unemployed person. 
That is why wages are rising 
by a hefty 6.8%. Workers are 
not better off, however, as 
inflation is running even 
higher at 7.9%. 
 Job gains are good, of 
course, but rising wages and 
prices are raising the pro-
spect of potential stagfla-
tion – similar to economic 

conditions in the 1970s.  
 The bond yields are 
touching 3-year highs in an-
ticipation of aggressive rate 
hikes by the Fed. Mortgage 
rates consequently will also 
move higher. Recall they 
were 3% last year. Rates are 
now on the verge of touching 
5%.  
 For first-time home buy-
ers, the costs of buying the 
same home this year com-
pared to just one year ago 
have risen by 40% from a 
combined impact of higher 
home prices and much higher 

mortgage rates. There will be 
an inevitable slowdown in 
home sales.  
 Keep an eye on days-on-
market and a decrease in 
multiple offers. Home sellers 
should not expect big easy 
profit gains.” 

*** 

NAR Chief Economist Lawrence Yun Reacts to Jobs Data 

―
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 Fair housing is more than 
a list of dos and don’ts, 
rights and penalties, and 
mandatory continuing educa-
tion. As stewards of the right 
to own, use and transfer pri-
vate property, fair housing 
protects your livelihood and 
business as REALTORS® and 
depends on a free, open mar-
ket that embraces equal op-
portunity. 
 REALTORS® recognize the 
significance of the Fair 
Housing Act and reconfirm 
their commitment to uphold-
ing fair housing law as well 
as their commitment to of-
fering equal professional 
service to all in their search 
for real property. 
 NAR’s Fair Housing Action 
Plan, abbreviated ‘ACT,’ em-
phasizes (A)ccountability, (C)
ulture Change, and (T)raining 
in order to ensure America’s 
1.5 million REALTORS® are 
doing everything possible to 
protect housing rights in 
America. On November 18, 
2020, NAR launched Fairha-
ven.realtor  — an innovative 
online simulation training, 

where agents work against 
the clock to sell homes in the 
fictional town of Fairhaven, 
while confronting discrimi-
nation in the homebuying 
process. During the training, 
learners also walk in the 
shoes of a homebuyer facing 
discrimination. The training 
provides customized feed-
back that learners can apply 
to daily business interac-
tions. 
 The Hillsdale County 
Board of REALTORS encour-
ages members to participate 
in the online simulation by 
offering a $25 Board Dollars 
gift certificate for all who 
complete the training.  Any 
member who finishes the 
training should send a copy 
of their certificate to the 
Board Office to obtain cred-
it. 
 You can try out the Fair-
haven training simulation at       
Fairhaven.realtor Log in with 
your REALTOR® identification 
number. If you don’t know 
your number you can get it 
by contacting the Board Of-
fice. 

April Is Fair Housing Month: Celebrate Diversity 

enjoy the financial returns 
associated with homeowner-
ship, thereby contributing to 
the already sprawling racial 
wealth gap,” the White House 
said in an announcement. The 
task force is co-chaired by 
Marcia L. Fudge, U.S. Depart-
ment of Housing and Urban 
Development secretary, and 
Susan Rice, domestic policy 
advisor. 
 The PAVE Action Plan calls 
for the following steps: 
 
Make the appraisal industry 
more accountable. The plan 
outlines steps to increase 
oversight and accountability 
of the appraisal industry. It 

calls on federal agencies to 
create a legislative proposal 
to modernize the appraisal 
industry’s governance struc-
ture and improve coordina-
tion and collaboration be-
tween federal enforcement 
agencies to help identify  
discrimination in appraisals. 
 
Empower consumers with 
information and assistance. 
The plan offers steps home-
owners and buyers can take 
when a valuation comes in 
lower than they expected. 
Federal agencies are urged to 
issue guidance and add new 
policies to improve the pro-
cess for reconsidering a valu-
ation. 
 

Prevent automated algorith-
mic bias. The task force plan 
calls for federal agencies 
to include a nondiscrimina-
tion quality control standard 
to establish standards on 
automated valuation models. 
The task force said it's im-
portant to ensure that 
AVMs do not rely on biased 
data that could replicate 
past discrimination. 
 
Cultivate a more inclusive 
appraiser profession. The 
report cites statistics that 
show the appraiser and as-
sessor professions are about 
97% white. The plan calls on 
actions to remove unneces-
sary educational and experi-
ence requirements that make 

it difficult for underrepre-
sented groups to access the 
profession and to strengthen 
anti-bias, fair housing, and 
fair lending training of ex-
isting appraisers.” 
 
Leverage more federal data 
and expertise. The plan pro-
posed the development of a 
database of federal appraisal 
data to help better study, 
understand, and address ap-
praisal bias. It also called for 
the development of a work-
ing group consisting of sub-
ject matter experts to devel-
op a research agenda on ap-
praisal bias. 
 View the full details of 
th e  act io n  p lan  at 
PAVE.hud.gov. 

$SSUDLVDO�%LDV 
�&RQWLQXHG�IURP�SDJH����� 

7KH�)DLU�+RXVLQJ�'HFODUDWLRQ 
 
,�DJUHH�WR� 

· 3URYLGH�HTXDO�SURIHVVLRQDO�VHUYLFH�ZLWKRXW�UHJDUG�WR�
WKH�UDFH��FRORU��UHOLJLRQ��JHQGHU��VH[���GLVDELOLW\�
�KDQGLFDS���IDPLOLDO�VWDWXV��QDWLRQDO�RULJLQ��VH[XDO��
RULHQWDWLRQ�RU�JHQGHU�LGHQWLW\�RI�DQ\�SURVSHFWLYH����
FOLHQW��FXVWRPHU��RU�RI�WKH�UHVLGHQWV�RI�DQ\�����������
FRPPXQLW\� 

· .HHS�LQIRUPHG�DERXW�IDLU�KRXVLQJ�ODZ�DQG�SUDFWLFHV��
LPSURYLQJ�P\�FOLHQWV¶�DQG�FXVWRPHUV¶�RSSRUWXQLWLHV�
DQG�P\�EXVLQHVV� 

· 'HYHORS�DGYHUWLVLQJ�WKDW�LQGLFDWHV�WKDW�HYHU\RQH�LV�
ZHOFRPH�DQG�QR�RQH�LV�H[FOXGHG���H[SDQGLQJ�P\��
FOLHQW¶V�DQG�FXVWRPHU¶V�RSSRUWXQLWLHV�WR�VHH��EX\��RU�
OHDVH�SURSHUW\� 

· ,QIRUP�P\�FOLHQWV�DQG�FXVWRPHUV�DERXW�WKHLU�ULJKWV�
DQG�UHVSRQVLELOLWLHV�XQGHU�WKH�IDLU�KRXVLQJ�ODZV�E\�
SURYLGLQJ�EURFKXUHV�DQG�RWKHU�LQIRUPDWLRQ� 

· 'RFXPHQW�P\�HIIRUWV�WR�SURYLGH�SURIHVVLRQDO�VHUYLFH��
ZKLFK�ZLOO�DVVLVW�PH�LQ�EHFRPLQJ�D�PRUH�UHVSRQVLYH�
DQG�VXFFHVVIXO�5($/725�� 

· 5HIXVH�WR�WROHUDWH�QRQ-FRPSOLDQFH� 

· /HDUQ�DERXW�WKRVH�ZKR�DUH�GLIIHUHQW�IURP�PH��DQG�
FHOHEUDWH�WKRVH�GLIIHUHQFHV� 

· 7DNH�D�SRVLWLYH�DSSURDFK�WR�IDLU�KRXVLQJ�SUDFWLFHV�
DQG�DVSLUH�WR�IROORZ�WKH�VSLULW�DV�ZHOO�DV�WKH�OHWWHU�RI�
WKH�ODZ� 

· 'HYHORS�DQG�LPSOHPHQW�IDLU�KRXVLQJ�SUDFWLFHV�IRU�P\�
ILUP�WR�FDUU\�RXW�WKH�VSLULW�RI�WKLV�GHFODUDWLRQ� 



 First-time homebuyers 
have multiple options to fi-
nance the purchase of their 
first home. Be sure to review 
the available federal and 
state programs designed spe-
cifically for first-time home-
buyers, as well as the variety 
of low down-payment financ-
ing options offered by lend-
ers, so you can enjoy the sat-
isfaction of connecting first 
home to first loan. 

What a first-time homebuyer 
needs to qualify for a home 
loan 
 The most common type of 
home loans available are con-
ventional loans. These are 
loans that are financed by 
the private market, rather 
than a government program. 
Some conventional loans al-
low for a down-payment as 
low as 3%. These loans usual-
ly require a minimum credit 
score of 620 and they charge 
more as your credit score 
falls below 740 or if your 
debt-to-income (DTI) level 
rises. And they typically 
won’t lend to a borrower with 
a DTI above 50%. 
 First-time homebuyers 
should also consider several 
government-backed loan pro-
grams for their low or no 
down-payment options. 
 
FHA Loan Programs 
 The Federal Housing Ad-
ministration (FHA) operates 
under the Department of 
Housing and Urban Develop-
ment (HUD). The FHA single-
family mortgage program 
provides access to safe, af-
fordable mortgage financing 
for American families. FHA 
does not lend money to 
homeowners. Instead, FHA 
insures qualified loans made 

by private lending institu-
tions. FHA will insure single 
family loans with down-
payments as low as 3.5% and 
also provides financing for 
condominiums and renova-
tion loans. FHA does not re-
quire a minimum credit score 
and offers more flexibility 
when it comes to DTI ratios, 
but individual lenders might 
have their own requirements. 
Fees can be higher compared 
to conventional loans and 
FHA has a limit on the loan 
amount they will insure. 
 
VA Home Loan Guarantee Pro-
gram 
 The Department of Veter-
ans Affairs (VA) Home Loan 
Guarantee Program is another 
government program that 
insures qualified loans made 
by private lending institu-
tions. VA loans provide zero 
down-payment mortgage 
financing to eligible veterans 
and surviving spouses. The VA 
loan is considered a benefit 
of service and borrowers 
must meet VA eligibility re-
quirements. VA does not have 
a minimum credit score re-
quirement or DTI ratio, but 
individual lenders might have 
their own requirements. 
There are limits to the fees 
the VA borrower can pay to 
the seller and VA has a limit 
on the loan amount they will 
insure. 
 
USDA Rural Housing Loans 
 The U.S. Department of 
Agriculture (USDA) Rural 
Housing Service (RHS) offers 
Americans in rural areas and 
small towns zero down-
payment mortgage financing 
in areas where private lend-
ing is often limited. RHS 
loans can be used to build, 

repair, renovate or relocate a 
home, or to purchase and pre-
pare sites, including provid-
ing water and sewage facili-
ties. There are two different 
programs: the guaranteed 
program, and the direct loan 
program. Guaranteed loans 
are insured by RHS and fund-
ed by private lenders. Direct 
loans benefit very-low-
income or low-income bor-
rowers with funds loaned 
directly by the Rural Housing 
Service, without the use of 
private lenders. USDA does 
not impose a minimum credit 
score requirements but does 
have income limits for bor-
rowers. 
 
How to find home loans for 
first-time homebuyers 
 When thinking about a 
conventional loan product, 
know that many lenders pro-
vide incentives for first-time 
homebuyers. REALTORS® 
should use their network of 
lenders and mortgage brokers 
to help clients understand 
current levels of available 
programs. If possible, provide 
a summary or range of availa-
ble programs. Remember that 
having a strong relationship 
with several lenders will help 
you provide your client with 
alternatives if one lender 
does not have the best mort-
gage terms. 
 You should be aware that 
not all lenders offer FHA, VA, 
and or USDA loan products. 
Make sure to develop rela-
tionships with lenders that 
can provide government-
insured financing for clients 
who choose to explore gov-
ernment lending programs. 
 It is beneficial to any 
first-time homebuyer to con-
sider housing counseling ser-

vices before entering into 
any mortgage financing 
agreement. 
 
How to find state-funded 
grants for first-time home-
buyers 
 Many states have pro-
grams specially devoted to 
help first-time homebuyers. 
These programs may include 
mortgages with lower rates 
and better terms than con-
ventional loans or they may 
even include help with down 
payments. You should contact 
your state’s housing financ-
ing agency to find out more. 
Most state housing finance 
agencies are independent 
entities that operate under 
the direction of a board of 
directors appointed by each 
state’s governor. They admin-
ister a wide range of afford-
able housing and community 
development programs. 
 
How to find down payment 
assistance for first-time 
homebuyers 
 So, you found a loan, but 
still need down payment as-
sistance? Many local govern-
ments and non-profit organi-
zations offer down-payment 
assistance grants and loans, 
targeted to area borrowers 
and often with specific bor-
rower requirements. Reach 
out to your local REALTOR® 
association to find out if 
they recommend any specific 
programs or partners. 

*** 
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